EDITORIAL INDEX FOR 1955 


Advertising & Promotion 


A Smile and a Wiggle (TV, Radio, Store Dis- 
plays, Advertising) Feb. 7, p. 72 
Advertising Benefits Everybody—(Ad of the 
Week) .. Feb. 7, p. 84 
Customers Benefit from Employes’ Thinking 
("The Customer is King’ Contest, Carr, 
Adams & Collier Co.) Dubuque, lowe 
Mar. 7, p. 90 
Dealer's Catalog Brings $70,000 in Home 
Sales—(Forrest Lbr. Co.) Lubbock, Texas 
Mar. 7, p. 98 
How to Double Your Lawn & Garden Sales 
(Harmon Lbr. Co., Steel City Lbr. & Sup- 
ply Co., Stewart's Bldg. Mart, Foothill Lbr. 
& Hdw. Co., Larson Lbr. Co., Neiman- 
Reed Co., Savage Supply Co., Heching- 
er's) Wilkinsburg, Penna., Gary, Ind., Min- 
neapolis, Minn., La Crescenta, Calif., Sa- 
lina, Kans., Van Nuys, Calif., Minneapolis, 
Minn., Washington, D.C... Mar. 21, p. 66 
You Can Make Your Own Store Signs (Hen- 
shaw Lumber Co.) Tulsa, Okla. 
April 18, p. 42 
Dealer's TV Program Aids Contractor Cus- 
tomers (A. O. Thompson Lbr. Co.) Kansas 
City, Mo. May 2, p. 76 
Give-Aways Pay Off in Added Sales (Atlas 
Lbr. Co.) Las Cruces, N. M. May 16, p. 60 
Nine Dealers tell “How They Sell Lu-Re-Co 
Houses". : .. May 30, p. 26 
Music Brows Costemers to Economy Corner 
(Elgin Lbr. & Supply Co.) Elgin, Ill. 
-. +... May 30, p. 30 
Spices Sharpen Dealer's Profits in Barbecue 
Equipment (Builders Lbr. Co.) Alice, Texas 
June 13, p. BI 
How's Your Telephone Book Advertising? 
(Successful dealers list 12 points) 
June 27, p. 66 
Warehouse Signs Help Double Remodeling 
Sales (Fisher Lbr. Co.) Santa Monica, 
Calif. re June 27, p. 70 
How to Stage a Successful Promotion (Arm- 
strong Cork Co.) Lancaster, Penna. 
: July il, p. %% 
Television Tops for Advertising (Schoeneman 
Lbr. Co.) Sioux City, lowa...Aug. 8, p. 56 


Small Ads Help Boost Sales Volume (Veens- 
tra Lumber & Supply Co.) Racine, Wis. 
Aug. 8, p. 70 
Direct Mail Program Expands Dealer's Trad- 
ing Area (Genesee Valley Bldg. Service) 
Mount Morris, N.Y... Aug. 22, p. 58 
Let the Postman Deliver Your Sales Pitch 
(Direct Mail) Sept. 5, p. 88 
Radio & TV Boosts Package Sales 
Sept. 5, p. 92 
Dealer Special Events Acquire that Holly- 
wood Touch Sept. 5, p. 97 


Fall Display Materials in Action (Fred A. 
Smith Lbr. Co.) Lena, Ill... Sept. 5, p. 119 


Signs Do a Better Selling Job. Sept. 5, p. 84 
Rental Tools Boost Store Traffic (Steinman 
Lbr. Co.) Milwaukee, Wis. Oct. 3, p. 48 
Small-Town Television Show Pulls Customer 
(Spelts Lbr. Co.) Kearney, Nebr. 
Oct. 3, p. 98 
Show Window Stop Motorists (Eidem Ply- 
wood & Lbr. Co.) Seattle, Wash. 
Nov. 14, p. 88 


Dealer's Decorating Center Adds Frosting to 
the Home va, Bae (Fraser Lbr. Co.) 
Appleton, Wis. Nov. 14, p. 94 
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Bookkeeping, Office Procedure & 
Equipment 


Silent Secretary Speeds Copy Work (Joseph 
Building Supplies, Inc.) Melrose Park, Ill. 
Feb. 21, p. 83 

Cam Machine ines Cost of a Full-Time 
Typist (Wright-Bachman Lbr. Co.) Indian- 
apolis, Ind. ..... Mar. 7, p. 80 


New Equipment Speeds Bookkeeping Proced- 
ures (Chaplow Lumber Co ) Detroit, Mich. 
June 13, p. 70 

Collating Ninchine Saves Time (Anderson 


Lbr. Co.) Salt Lake City, Utah 


; July iI, p. 77 

A Shortcut to Higher Office Efficiency 

(Broadview Lumber Co., K. J. Summers, 
Mar. & we -Treas.) Ft. Wayne, Ind.. 

Aug. 22, p. 42 

Automatic Culedates Makes Speedy Work 

of Costing (J. E. Chilton Millwork & Lum- 

ber Co. Inc) Nashville, Tenn. 

.. Nov. 14, p. 66 

Cireuler Calculator Speeds Lumber Figuring 

(Golden State Lbr. Co.) Santa Monica, 

Calif. Nov. 28, p. 48 
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Little Sales Lead to Big Ones (Kitchenware, 
Small Appliances) . .... Feb. 7, p. 64 
How to Sell a Woman Customer (Graham 
Rohrer, Director, Specialty Sales, Georgia- 
Pacific Plywood Co.) Feb. 21, p. 48 
Model Rooms Sell Remodeling Jobs (M. D. 
Muttart Ltd.) Edmonton, Canada 
Feb. 21, p. 84 
Why Self- Service Is Important to Your Busi- 
Mar. 7, p. 56 
. Packaging & Pricing for Self-Service 
Mar. 7, p. 58 
q Efficient Displey Fixtures Stimulate Self- 
Service Sales... _.Mar. 7, p. 62 
. How to Build a Check-Out Counter for 
Quick Service .Mar. 7, p. 66 
. Identify Your Store for Self- Service 
Mar. 7, p. 68 
5. ection & Aandtin About Self-Service 
Mar. 7, p. 70 
Quality Materials. Are Good Investment, 
Natl. Lumber Mfgrs. Assn. (Glasgow Fam- 
nd Home—After 8 years) 7 regon 
Mar. 7, p. 70 
Sell more honey outs ieatend of pieces with 
University - Designed Nail-Glued Roof 
Trusses (Purdue and Illinois Universities} 
Mar. 21, p. 56 
Budget Selling Pulls in 1,000 Customers An- 
nually (Hankins-Paulson Lbr. Co.) Union- 
town, Penna. May 30, p. 32 
Music Draws Customers to Economy Corner 
(Elgin Lbr. & Supply Co.) Elgin, Il. 
May 30, p. 30 
10 Ways to Brush Up Your Sales Pitch (North 
Continental Lbr. Co.) Des Plaines, Ill. 
ac ana ieee June 13, p. 88 
5 Roadside Models Help Sell Garages 
(Steele & Loeber Lbr. Co.) Milwaukee, 
Wis... June 27, p. 59 
12 Tips for Selling Plywood... June 27, p. 50 
Easy Way to Shop for Building Materials 
(W. R. Shaw Lumber Co.) South St. Paul, 
Minn. é July 25, p. 32 
What Self-Service Has Done For Us (Whit- 
ing-Mead Builders’ Market) San Diego, 
Calif. Aug. 8, P. 50 


De ember 26 


Bargain Center Grosses $2,000 per Month 
waiianiee Lbr. Co.) Boise, Idaho 
Aug. 8, p. 64 
lies tt Bae to Sell—Easy to Buy (Tri- 
State Lumber Co.) Salt Lake City, Utah 
Aug. 8, p. 80 
Built-in Appliances are a “Natural” for Us 
(Sawyer Lbr. & Supply Co.) Milwaukee, 
Wis. Aug. 22, p. 50 
Short Lengths—Long Profits (John Reno— 
The Pacific Lbr. Co.) Chicago, Il!. 
Sept. 5, p. 138 
Bargains—People Love ‘em (Hanna Lbr. 
Co.) Tulsa, Okla. Sept. 5, p. 132 
Odds-and-Ends Worth $1,200 Monthly (Besto 
Lbr. Corp. Self-Service Bargain Shed) 
Harrisburg, Penna. Nov. 28, p. 36 


Contractor Selling 


Sell more house parts instead of pieces 
with University-Designed Nail-Glued Roof 
Trusses (Purdue and Illinois Universities) 

Mar. 21, p. 56 

Dealer's ‘Price List Pulls in Contrector Busi- 

ness (Slater Lbr. Yard) Culver City, Calif. 
July 11, p. 76 

Dealer Sells Pechaged Homes to Contractors 

(Anderson Lbr. Co.) Salt Lake City, Utah 
July 11, p. 80 


Do-it-Yourself Articles 


Do-It-Yourself House Calls Triple Volume 
(Jim Farrington Lumber Co.) Indepen- 
dence, Mo....... : Jan. 10, p. 70 

Do-It-Yourself Pachoges Pay Store Overhead 
(Morrow Co.) Erie, Pa. Feb. 21, p. 64 

Schedule of Do-It-Yourself Shows for 1955 

Mar. 7, p. 12 

Conmted Plastic Sheets Cut Do-lt-Your- 
self Costs (H. C. Boyd Lbr. Co.) Cora- 
opolis, Penna. Mar. 21, p. 76 

Low-Down on the Do-It-Yourself Customer 

~ May 2, p. 68 

Women Run Do-it-Yourself School, Lumber- 
yard, Too (Beachview Lumber Co.) Amity- 
ville, L.I., N.Y. oi May 30, p. 38 


Signs and Service Help Do-It-Yourself Sales 
oegtad Lumber Co.) Riverside, Mo. 
. June 13, p. 78 


Do-It- Yourself Program and New Store Jump 
Sales 40%, in Five Months (Jones Lbr. Co.) 
Haltom City, Tex. . Sept. 5, p. 134 


Do-It-Yourself Packages Help Michigan Deal- 
er Sell 10 Houses, 10 Cottages, 25 Ga- 
rages (Lansing Lbr. Co.) Lansing, Mich. 

Sept. 5, p. 210 

Sells $685 in Materials for Do-it-Yourself 

Kitchen (Hines Lbr. Co.) Chicago, Ill. 
Sept. 5, p. 217 
end Tools Boost Store Traffic (Steinman 
Lbr. Co.) Milwaukee, Wis... Oct. 3, p. 48 


How to Capture the Do-It-Yourself Market 
“~ _ Island Dealers) Long Island, 
i Ws Oct. 17, p. 40 
oir Show Pays Dividends (Monroe 
Lbr. & Supply Co. Inc.) East Rochester, 
N. Y. Nov. 14, p. 164 
Chandler's Package "Deals (Chandler Lbr. 
Co.) Van Nuys, Calif......Nov. 28, p. 30 
Homeowners Like How-to-Do-It School (Han- 
cock Lbr. & ened Co.) Lexington, Ky. 
Nov. 28, p. 40 
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Seven Keys to Adequate Profits in ‘55 


Jan, 10, p. 5! 
How to Pick Meanatenesil Consultants. ... 
Jan. 24, p. 16 
More te Your Subewiption Dollar 
bakes Feb. 7, p. 30 
Profits Grow with Tighter Control of Buying 
..... Feb. 21, p. 41 
Peenagit for Particuler Peaghe Mar. 7, p. 49 


How Much Can We Sell—of What?..... 


a = Mar. 21, p. 43 

Are You Overlooking this Profitable "Sleep- 

er?” April 18, p. 34 
There's No Distribution Santa Claus 

May 2, p. 50 

Dealer Qesetion to "Distribution Editorial 

(Letters from Dealers) May 2, p. 26 


Distribution Editorial Causes Comment 


aa at May 16, p. 26 
What Well-Fed Dealers Are Eating this 
This Spring May 16, p. 50 
More Editorial Comments on A.L....... 
; ..May 30, p. 16 
Spring Examination for Sales Executives 
May 30, p. 24 


Precepts for Perticuler People June 13, p. 64 

A New Look at Your Telephone Directory 
June 27, p. 38 

Distribution Editorial Stirs Additional Com- 


ments ... duly 1, p. 26 
Why Are koaber htoshane So Low?.. 
July 41, Pp. “48 
20 Ways to Keep Cutanen funy from Chis- 
elers July 25, p. 30 
Opportunity Unlimited—Home Improvement 
Sales ..... Aug. 8, p. 48 
Guideposts for Sclomen Calling on Dealers 
Aug. 22, p. 34 
Cut Qutend—biele the Yard a Selling 
Machine Sept. 5, p. 72 
The Great Sennliien.. .. Sept. 19, p. 34 
Dealer-Tested Formula for Selling More New 
Homes Oct. 3, p. 46 
Organized Thinking fer Better Decisions 
: Oct. 17, p. 34 
The Ten Conmendneats of Productive Sell- 
ing Oct. 31, p. 24 


A Gaeng to cee Leadership ; 
Nov. 14, p. 48 


a Challenge to the Industry Nov. 28, p. 28 
A Challenge to the Industry Dec. 12, p. 34 


Education 


Can You Answer These Questions About 
Lumber? (Charies L. Lapp, Professor of 
Marketing, Washington University) St. 
Louis, Mo. Oct. 3, p. 74 

Education Is a Two-Way Street (Gene T. 
Skrivan, Chairman Bldg. Industry Dept., 
U. of Denver) Denver, Colo. Oct. 17, p. 46 

Do You Know Your Lumber? (Charles L. 
Lapp, Professor of Marketing, Washington 
University) St. Louis, Mo. Nov. 28, p. 52 


Farm Articles 


Farm Buildings 
amnee Lbr. 


Provide Profitable Sideline 
Co.) Oscaloosa, lowa. 
Jan. 24, p. 30 
Sells +“ Pole- Type Farm Buildings (Warfield 
Lbr. & Coal Co.) Monmouth, Iil.. 
a Feb. 7, Pp. 42 
Farmers Are in a beside Mood 
May 30, p. 40 


BUILDING PropucTs MERCHANDISER 


Crop Storage — This Fall—Plan to 
Promote (Senneff & Woy, Farmers Lbr. & 
Supply, Peterson-Huston Lbr. Co., The 
Helms Lbr. Co., Mathews Lbr. Co. Cen- 
tral Lbr. Co.) Chadwick, Ill, Polo, Iil., 
Vinton, lowa, Wharton, Texas, Oscaloosa, 
lowa, Grand Forks, N.D. Sept. 5, p. 204 


Offers Prefabricated Granaries for Farmers 

re Bidrs. Supply, Inc.) Jerome, Idaho 

Sept. 19, p. 46 

There's Money in Farm Buildings (Allen Lbr. 

& Fuel Co.) Wales, Wis.... Nov. 14, p. 52 
New Developments in Farm Buildings 

hep Dec. 12, p. 76 


Financing & Taxes 


Your Financial Counselor 
the Course?" 


"What's Par for 

aad S. Fields) Chicago, Ill. 

ena eea Jan. 10, p. 94 

New Tax Law Ovia for Your Business (Ameri- 
can Institute of Accountants) 

Jan. 24, p. 3B 


Learn to Use Your Merchandising Credit 
Tool (By Walter Graff, Associated Credit 
Bureaus of America, and Mgr. Credit Bu- 
reau of seeating Mich.—I st of two articles) 


Lewewe . Feb. 7, p. 44 
Your Financial iiashes (Ira S. Fields) Chi- 
cago, Ill. ef Feb. 7, p. 70 


Profit Making _ ‘Ages Adv. Agency) 
New York, N. Y Feb. 7, p. 78 


Slash Bad Debt = to 1/10th of 1%—Al 
Himes, Representative, calls on 30 Michi- 
gan dealers. (2nd of two articles—Asso- 
ciated Credit Bureaus of America and 
Credit Bureau of ities Mich.) 

; Mar. 7, p. 92 

Your Profit Making <a (Norm Adv. Agen- 

cy) New York, N. Y Mar. 21, p. 82 


Texas Expands Own Financing Plan (Lumber- 
men's Investment Corporation) Austin, 
RE ee May 2, p. 8 

Uses Title | Loans to Sell Added Rooms 
{Alert Lbr. Co.) Bell, Calif.. May 2, p. 58 

Your Profit Making : (Norm Adv. Agen- 
cy) New York, N May 16, p. 82 

The Kelley Family i. a Home with Help 
of Lumbermen's Investment Corp., Lock- 
hart, Texas.. May 30, p. 36 

Your Profit Making _— (Norm Adv. Agen- 
cy) New York, N. Y June 13, p. 102 


Easy Pain tio Vialps Sell Sweat-Equity 
Homes (Douglas Lumber Co.) Chicago, 
il. Aug. 22, p. 36 

Time Payments Key to Package Selling (Tum- 
A-Lum Lbr. Co.) Walla Walla, Wash. 

eae Bat Sept. 5, p. 222 
(Hines Lr. Co.) Chicago, Ill. 

Sept. 5, p. 223 

Your Profit Making _ (Norm Adv. Agen- 
cy) New York, N. Y Sept. 5, p. 236 

Were Your Profits Up Too (Ira S. Fields) 
Chicago, Ill. Oct. 3, p. 64 

Your Profit Making ™ (Norm Adv. Agen- 
cy) New York, N. Y. Oct. 17, p. 19 


Your Profit Making Forum (Norm Adv. Agen- 
cy) New York, N. Y Nov. 14, p. 154 


Home Shows and Special 
Community Events 
New Products, New Lines Give Open House 


ps ag’ (The w. A. Grandy Co.) Mason 
City, Il. ‘ Jan. 24, p. 34 


Model Rooms Sell Remodeling Jobs — 
House—M. D. Muttart Ud.) Ed 
Qos. 6s as been cee aa reer p. 64 
A Fashion Show in a Lumber Verdot 
Tool Classes for Women (Neiman-Reed 
Lbr. & eres wea Van Nuys, Calif.. 


April 18, p. “4 
7,000 Attend Californie Dealer's Product 
Show (Hammond Lbr. Co.) Watsonville, 
Calif. ..May 30, p. 42 
Dealers Stage Proctieal Demonstrations 
— Lumber Co.) Pittsburgh, Penna... 
Sept. 5, p. 122 
(Rosenthal Crystal Lake, Ill. 

Sept. 5, p. 122 

(Charlottesville Lbr. Co.) Charlottesville, 
Va... ; Sept. 5, p. 123 
eons Lbr. Co.) Chicago, See 
Sept. 5, p. 123 
(John Schroeder Lbr. Co.) Milwaukee, 
Wis. oe Sept. 5, p. 124 
Sawdust Portion Help Sell Power 
a s) Washington, D. C. 


Tools 


Sept. 5, p. 128 
Dealer Special Events Acquire Hallywood 
Touch ie Sept. 5, p. 96 


Customers Seoed “aed (E. J. Stan- 
ton & Son, Inc. Los seins Calif. 

. Sept. 5, p. 258 
malin Strikes Paydirt with Home Show 
(J. W. veeneneie Yards) Riddle, Oregon 

.., Oct. 3, p, 90 

$675 Party aes Dividends (Stein Libr, Co.) 
Fredericksburg, Tex. Oct, 17, p. 48 
Home Show Exhibit Pays Off in Added ‘iales 
(E. H. Gerhart & Son) Jonestown, Penna. 
Oct. 17, pv, 72 


Low Cost Housing 


One Dealer's Score: 72 Lu-Re-Co House 
Sales (Wright-Bachman Lbr. Co.) tndian- 
apolis, Ind. . Jan. 24, p. 18 

Belleview House Plan No. 191 (Paul T. 
or ney Chicago, Ill. 

Jan. 24, p. ‘2% 

1500 Lu-Re. Co iiieie Built by 460 Dealers 
(Lumber Dealers Research Council) Cham- 
paign, Ill. Feb. 7, p. 58 

New Lu-Re-Co Plans Announced (Lumber 
Dealers Research Council) Champaign, Ill, 

Feb. 7, p. 59 

Lumber Dealers’ Precut Home Package (Jo- 

seph Building a. Inc.) Melrose Park, 


i. .... Feb, 21, p, 44 
- — (Paul T. Haagen, Architect) Chicago, 
‘ Feb. 21, p. 81 


6 a to 60 Sweat-Equity Sales (Wright- 
Bachman) Indianapolis, Ind. Mar, 21, p. 50 


AL-202 (Paul T. Haagen, Architect) Chicago, 
il. Mar. 21, p. 54 
Dealer-Builders Active in Ft. Worth (John- 
son-Campbell Lbr. Co.) (Sabine Valley 
Lbr. Co.) Ft. Worth, Texas May 16, p. 66 


AL-205 (Pau! T. Haagen, Architect) Chicago, 
i. May 16, p. 80 
‘How They Sell Lu-Re-Co 
May 30, p. 26 
Personalized Service Sells Low-Cost Homes 
(Adams Lumber Co.) Little Rock & Con- 
way, Ark. June 13, p. 96 


Can Lumber Dealers Beat Pre-Fab Competi- 
tion (Survey by Indiana Lbr. & Bidrs’ Sup- 
ply Assn.) July tt, p. 56 

(continued on next page) 
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Take a Look at Tomorrow's Home (U. S. Gyp- 
sum Research Village) me oN i. 
Aug. 8, p. 82 


Buyers Go for New Home Package Genesee 
Valley Bidg. Service (Lu-Re-Co homes) 
Mount Morris, N. Y. Nov. 14, p. 60 


Connecticut Dealer Offers 100%, Package 
Home Deal (DeForest & Hotchkiss Co.) 
New Haven, Conn. Nov. 28, p. 46 


Management 


Tight Rules ge Bad Check Losses (J. D. 
Braman Lbr. Hdw. Co., Inc.) Seattle, 
Wash... Jan. 10, p. 90 


His Workshops Inspire (Art Hood) 
Feb. 7, p. 55 


Dealers Endorse Workshop Sessions (Letters 
from dealers expressing appreciation—Art 
Hood's Clinics). June 13, p. 116 


Schedule of Clinics June 13, p. 118 


Trend Toward Extra Store Hours 
pea ee Nov. 14, p. 20 


Mr. Fitts Goes to Town (Fitts Lbr. & Supply 
Corp.) Erie, Penna... Nov. 14, p. 96 


Dealers Praise “Pricing’’ Workshop (Hood's 
Texas Workshop) Nov. 26, p. 30 


Materials & Controls——inventory 


Lumber Inventory Control—The Easy Way 
(Pine Lumber Co.) Milwaukee, Wis. 
Mar. 7, p. 84 


Materials Handling & Equipment 


Progress on Flatcar Shipments (Sterling Lum- 
ber Co.) Chicago, Ill. Feb. 21, p. 54 


Rental Trailers Solve Delivery Problem (Gold- 
en State Lbr. Co.) Santa Monica, Calif. 
Feb. 21, p. 82 


Important Materials Handling Series 
March 7, p. 88 


Do You Have a Materials Handling Prob- 
lem? [irving M. Footlik—Ist article) Chi- 
cago, Ill. Mar. 21, p.45 


Materials eenne and Trucks 
April 4, p. 571 


11 Fundamentals in Materials Handling [(Irv- 
ing M. Footlik—2nd article) Chicago, Ill. 
April 18, p. 36 


What Makes « Good Truck Driver? 
May 2, p. 78 


Unload Test Lumber Car in Three Hours 
(Ginter-Wardein Co.) Alton, Ill. 
May 2, p. 70 


Sell Your Employes on Mechanical Equip- 
mont (Irving M. Footlik—3rd article) Chi- 
cago, Ill. May 16, p. 70 


Cut Costs with Materials Handling Survey 
ave s free consultation service) Chicago, 
May 16, p. 74 


Laying Out Your Yard to Determine What 
Tene of Equipment to Buy (4th article— 
Irving M. rene Chicago, Ill. 

June 13, p. 73 
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Tests Improve Lumber Packaging for Flatcar 
on (Sterling Lbr. Co.) Blue Island, 
June 13, p. 100 


How to Select the Right Equipment [Irving 
M. Footlik—5th article in series) 
July 11, p. 62 


Now That You Have Your Equipment (Irving 
M. Footlik—éth article in series) 
Aug. 8, p. 60 


Flat Car Shipment Tests Value of Paper 
Wrapped Lumber (Sterling Lbr. Co.) Chi- 
cago, Ill. Aug. 8, p. 93 


Lumber Tree Equipped with “Overcoat” 
(Eastshore Lbr. & Mill Company) Oakland, 
Calif. Aug. 22, p. 48 


Fork Lift Truck Saves $5,000 Annually (Siegel 
Lbr. Co.) Chicago, Ill Sept. 19, p. 36 


Portable Lumber Lids Go “Top-Hat” (Ed 
Fountain Lumber Co. Los Angeles, Calif. 
' Oct. 17, p. 38 


Steel Strapping Speeds Lumber Salvage 
omens Lbr. Co.) Derby, Conn.. 
Oct. 31, p. 44 


Converts Old Lumber Shed to Modern Han- 
dling Methods (Lord & Bushnell Lbr. Co.) 
Chicago, Ill. Nov. 14, p. 56 


New Home Construction 


Lumber Dealers’ Precut Home Package (Jo- 
seph Building Supplies, Inc.) Melrose Park, 
iH. Feb. 21, p. 44 


Dealer's Catalog Brings $70,000 in Home 
Sales (Forest Lbr. Co.) Lubbock, Texas 
Mar. 7, p. 98 


Sell More House Parts Instead of Pieces with 
University - designed Nail-glued Roof 
Trusses (Purdue University and Univ. of 
Illinois) Mar. 21, p. 56 


Dealer Spearheads Civic Building Drive (Jim 
Brown, Pres. J. C. Ames Lbr, Co.—First of 
2 part feature) Streator, Ill. May 2, p. 52 


Dealer-Builders Active in Ft. Worth (John- 
son-Campbell Lbr. Co.) Ft. Worth, Texas 
(Sabine Lbr. vanes Ft. Worth, Texas 

2 ..May 16, p. 66 


Dealer Spearheads Civic Building Drive (Jim 
Brown, Pres. J. C. Ames Lbr. Co.—-Second 
of 2 part feature) Streator, Ill. 

May 16, Pp. 78 


Can Lumber Dealers Beat Prefab Competi- 
tion (Indiana Lbr. & Bidrs’ Supply Assn. 
Survey). , July tI, p. 56 


Buyers Go for New Home Package (Genesee 


Valley Bldg. Service) Mount Morris, N. Y. 
Nov. 14, p. 60 


New and Remodeled Stores 
or Yards 


Fire bog po Store Spnetting (Tri-State Lbr. 


Ogden, Utah 


Walk into Mr. Jacobs’ New Store (George C. 
Jacobs Co.) Eureka, Calif. Mar. 7, p. 82 


Let's Visit the New Hines Store (Edward 
Hines Lbr. Co.) Chicago, Ill. May 2, p. 62 


Feb. 7, p. 76 


New Shopping Center Resembles Airport 
Control Tower (Builders Lumber Co.) Mo- 
line, Ul.. June 13, p. 66 


Makes it Easy to Sell—Easy to Buy (Tri-State 
Lbr. seni Salt Lake City, Utah... 
Aug. 8, p. 80 


New Showroom Has Extra Office Space to 
Rent to Keep Down Overhead wee 
Lumber Co.) Alexandria, Minn.. 

; Aug. 8, Pp. 


Smartly-Designed Showroom Boosts Sales 
amet Lbr. Co.) Clinton, lowa 
. Sept. 19, p. 54 


Builds Split-Level Showroom ‘ta Lbr. & 
Supply Co.) Mechanicville, N. Y. 
"ha 3, p. 92 


Professional Planners Designed This Show- 
room (E. W. Bank Lumber Co.} Enid, Okla. 
Nov. 28, p. 42 


Product Merchandising 


Use These important Trends to Increase Your 
Paint Sales in 1955 (National Paint, Var- 
nish & Lacquer Assn.) Washington, D. C. 

.. Jan. 10, p. 80 


Aluminum Roofing Helps Sell Itself (Farm- 
er's Lbr. & Supply Co.) Phoenix, Ariz. 
Jan. 24, p. 24 


New Application Method Can Boost Roofing 
Sales — Rfg. suena Bureau) New 
York, N. Y. eb. 7, p. 48 


Feb. 7, p. 60 


Little Sales Lead to Big Ones (Kitchenware, 
Small Appliances) eb. 7, p. 64 


Sliding Glass Doors Becoming Active Dealer 
Item (Broadway Lbr. Co} Albuquerque, 
N. M. (J. C. Baldridge Lbr. Co.) Albu- 
querque, N. M. (Rosenthal Lbr. & Coal 
Co.) Crystal Lake, Ill. Feb. 2!, p. 70 


One Way to Sell Packaged Lumber (Mark 
Lumber Co.) Pittsburgh, Penna. 
Feb. 21, p. 76 


Profits in Engelmann Spruce 


How Displays Sell Ornamental Metalwork 
(Twin City Lbr. & Moulding Co.) North 
Little Rock, Ark. Mar. 7, p. 74 


Distributor Helps Dealers Boost Plywood 
Sales (Norfolk Tidewater Plywood Corp.) 
Norfolk, Va. Mar. 21, p. 62 


Four Specialists Tell How They Do It (D. H. 
Wiley Lbr. Co.) Cincinnati, Ohio 
April 18, p. 52 


(Dunn Lbr. & Supply Co.) Daytona Beach, 
Fla. April 18, p. 52 


(Thomas C. Thomas Co. Inc.,) Milwaukee, 
Wis. April 18, p. 53 


(Young Supply Co.) Upper Darby, Penna. 
April 18, p. 53 


How to Sell po Patio Packages 
.. April 18, p. 56 


How to Double Your Lawn & Garden Sales 
Mar. 21, p. 66 


Dealers Recapturing Kitchen Remodeling 
Market (No. | of a series of three) 
May 16, p. 52 


Preservatives Can Help You Sell More Lum- 
ber June 13, p. 84 


Spices Sharpen Dealer's Profits in Barbecue 
Equipment (Builders Lumber Co.) Alice, 
Texas... June 13, p. 8! 
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How Merritt Selly 200 Kitchen Jobs Yearly 
(Merritt Lumber Co., Inc.) Allentown, 
Penna. June 13, p. 92 


Five Roadside Models Help Sell Garages 
(Steele & Loeber Lbr. Co.) Milwaukee, 
Wis. June 27, p. 59 


Does Big Job in Custom-Made Fence’ (Heet 
Bros.) Los Angeles, Calif.. June 27, p. 64 


12 Tips for Selling Plywood (Part of Salute 
to Plywood) June 27, p. 50 


Training & Paying Sales for Kitchen Jobs (3rd 
article in series of 3) July 11, p. 60 


Don't Overlook Packaged Concrete (Sakrete) 
(Berry Lbr. Co.) Ft. Worth, Texas (Perry 
Lbr. Co.) Lexington, Ky. July 25, p. 36 


Department Holds Key 
Elkton Supply Co.) Etk- 
July 25, p. 42 


Plumbing & Heatin 
to Bigger Sales 
ton, Md. 


Piywood Plays Big Role in Florida Dealer's 
Boat Business (Bailey Lumber Co.) Miami, 
Fla. July 25, p. 67 


Built-in Appliances Are a “Natural” for Us 
(Sawyer Lbr. & Supply Co.) Milwaukee, 


Wis. : Aug. 22, p. 50 
tad the Package—Room Additions 

Sept. 5, p. 166 
Attic Rooms Sept. 5, p. 170 
Basement Recreation Rooms. 

Sept. 5, p. 174 
Bathrooms Sept. 5, p. 180 
Porch Enclosures Sept. 5, p. 184 
Siding. Sept. 5, p. 188 
Roofing Sept. 5, p. 192 
Insulation... Sept. 5, p. 196 
Storm Windows and Weatherstripping 

Sept. 5, p. 200 
Paint Sept. 5, p. 202 


Package Selling—Crop Storage Buildings 
This Fall (Senneff & Woy Lbr. & Coal Co.) 
Chadwick, Ill. Sept. 5, p. 204 


(Farmers Lbr. & Supply Co.) Polo, Ill. 
Sept. 5, p. 206 


(Helms Lbr. Co.) Wharton, Texas 
Sept. 5, p. 206 


(Peterson-Huston Lbr. Co.} Vinton, lowa 
Sept. 5, p. 206 


epona Lbr. Co.) Oscaloosa, lowa 


Sept. 5, p. 206 

Gerage Packages (Chandler Lbr. Co.) Van 
Nuys, Calif, Sept. 5, p. 208 
(Koss & Son) Clark, N. J.. Sept. 5, p. 208 


(Findorff's) Madison, Wis. Sept. 5, p. 209 


How to Increase Garage Door Profits (Dunn 
Lbr. & Supply Co.) Daytona Beach, Fle. 
Sept. 5, p. 239 


Packaging Helps Sell Small Items (Nails & 
Screws) (Ketchum's Builders Supply) Salt 
Lake City, Utah Sept. 19, p. 59 


Ready-Mix Concrete Springboard to Bigger 
Sales Package (Palm Springs Building Co.) 
Palm Springs, Calif. Sept. 19, p. 60 


Billion Dollar Boom in Church Construction 
(Natl. Lbr. & Mfgrs. Assn.) Nov. 14, p. 82 


Selling Color Helps Sell Paint (Parsch Lbr. & 
Coal Co.) Elyria, Ohio Nov. 14, p. 90 


SUILDING 
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Public & Employe Relations 


What Is Public Relations? (Harold J. Risley, 
Rock Island Lbr. Co.) Rock Island, Ill. 
Feb. 7, p. 46 


"Kiddies Korner” Good Public Relations 
(Ebenreiter Lumber Co.) Sheboygan, Wis. 
Feb. 21, p. 58 


Customers Benefit from Employes’ Thinking 
"The Customer Is King Again” (Carr, 
Adams & Collier Co.) Dubuque, lowe 

Mar. 7, p. 90 


Give-Aways Pay Off in Added Sales (Atlas 
Lumber Co.) Las Cruces, N. M.. 
: May 16, p. 60 


5 Easy Steps to Better Customer Relations 
Sept. 5, p. 154 


Send an Employe to Hawaii? Sept. 5, p. 156 


Employes Help Solve Management Problems 
(DeForest & Hotchkiss Co.) New Haven, 
Conn. Sept. 19, p. 52 


Research 


Research Sheds Light on Storm Sash (Univer- 
sity of Illinois Small Homes Council) 
Urbana, Ill. Feb. 21, p. 52 


Points to Consider in Selecting Windows 
(Small Homes Council—Univ. of Ill— 
Sponsored by Lbr. Dirs. Research Council) 
Urbana, Ill. May 2, p. 80 


Selling Remodeling Jobs 


Fix-it Shop Brings in Business (Best Lbr. & 
Fuel Co.) Milwaukee, Wis.. Jan. 24, p. 21 


Contest Points Up Profits in Remodeling Jobs 
—NLMA and Country Gentleman (L. C. 
Andrews, South Windham, Me., dealer- 
winner) Mar. 21, p. 52 


Dealer's "Doctor" Offers Popular Cure (Fntz- 
White Lbr. & Supply Co.) Phoenix, Ariz. 
April 18, p. 54 


Model Rooms Sell Remodeling Jobs (M. D. 
Muttart, Ltd.) Edmonton, Canada 
Feb. 21, p. 84 


National Campaign 
provement" 


"Operation Hore Im- 
Nov. 28, p. 25 


Surveys & Business Predictions 


Profile of a Lumber Dealer (Saturday Eve- 


ning Post survey) Oct. 17, p. 64 
Trend Toward Extra Store Hours (A. L. Sur- 
vey) Nov. 14, p. 20 


What Dealers Expect in 1956 Dec. 12, p. 36 


1956 Biggest Building Year in History 
Dec. 12, p. 48 


Remodeling Will Set Record in 1956 
Dec. 12, p. 62 


No Building Mechanic Shortage in '56 
Dec, 12, p. 68 


New Home Outlook Optimistic 
J Dec. 12, p. 72 


Will Double Lu-Re-Co Output 


Dec. 12, p. 80 

Prefabbers Air for 90% of New Home Mar- 
ket Dec. 12, p. 82 
Product Forecast Dec. 12, p. 84 


Yard Design & Layout 


Planning the Showroom (Ist article of a 
Series of Store Designs & Fixtures) 
June 27, p. 61 


Store Exteriors (2nd article in series) 
July tt, p. 51 


Store Interiors (3rd article in series) 
July 25, p. 45 


Basic Store Layout (4th article in series) 
Aug. 8, p. 75 


Easy Way to Sell Building Materials (W. R. 
Shaw Lbr. Co.) South St. Paul, Minn. 
July 25, p. 32 


Basic Island Unit (5th article in series) 
a Aug. 22, p. 53 


Basic Sidewall Unit (6th article in series) 
Pasir’ Sept. 5, p. 147 


Inventory Storage on a Wall Fixture (7th 


article in series) Sept. 19, p. 49 
Panels on @ Wall Unit (8th article) 
Oct. 3, p. 95 
Pylon Display Fixture (9th article) 
Oct, 17, p. 61 
Roofing & Siding Unit (10th article) 
Noy. 14, p. 7! 


Yard Fabrication—Pre-Cutting 


Lumber Dealers’ Precut Home Package (Jo- 
soph Building Supplies, Inc.) Melrose Park, 
i. Feb. 21, p. 44 


Pre-Cu't'ng Pays Off for Canadian Dealer 
(Mel's Lbr. & Bldg. Supplies, Ltd.) Cal- 
gary, Alberta, Canada Mar. 7, p. 78 


Miscellaneous 


What Makes a Good Truck Driver? (Kemper 
Group of Insurance Companies) 
May 2, p. 78 


Lumberman Wins Three Awards Sponsored 
by APB (A. A. Hood & Don Carlson) 
June 27, p. 14 


Salute to Fir Plywood—50 Years of Progress 
(Golden Jubilee June 19-21) Portland, 
Oregon June 27, p. 44 


Your State Employment Service Can Help 
You Solve Your Labor Problems (U. S. 


Dept. of Labor) July tl, p. 72 
Idea-A-Minute Column July 25, p. 18 
Idea-A-Minute Column Aug. 22, p. 12 
\dea-A-Minute Column Sept. 19, p. 20 


Idea-A-Minute Column (From Art Hood's 
New England Workship} Oct, .17, p. 68 


\dea-A-Minute Column Nov. 28, p, 16 
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